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FOR IMMEDIATE RELEASE

PMA Financial Network, Inc. Responds to Increased Bank Failures
with New Quantitative Rating Tool

Chicago — June 9, 2011 — PMA Financial Network, Inc. (PMA), a nationally recognized standard
in public finance, today announced it has enhanced its proprietary bank evaluation process
(Prudent Man Analysis) to include a quantitative rating tool that forecasts the health of banks.

“‘Depressed real estate prices, sustained economic weakness and increased regulatory scrutiny
have made discerning the creditworthiness of banks difficult for the nation’s public entities,” said
Brian Hextell, Vice President and Chief Credit Officer of PMA Financial Network, Inc. “We believe
it is more important than ever for public entities to utilize bank analysis tools to ensure the safety
of their assets.”

PMA’s Prudent Man Analysis was built in 1984 to ascertain the fiscal strength and investment
merit of banks, and has consistently evolved to account for changing market conditions and meet
the growing need to accurately manage and forecast risk for public funds investors. The Prudent
Man Analysis combines the quantitative analysis of large sets of bank regulatory data and
qualitative analysis based on numerous data points including risk concentrations, industry trends,
peer group performance, geographic trends and management strength.

The quantitative rating tool was created after completing a regression analysis of historical
financial statement data for the 322 banks that failed between 2008 and 2010. This data offered a
large amount of new information on the causes of bank failures. PMA's newly created model is
expected to improve PMA's ability to accurately forecast the health of banks over a two-year
period. Describing the new rating tool, Mr. Hextell said, “This model is PMA’s first attempt to
utilize its strength in quantitative analysis to create a predictive model that quantifies the factors
that we have previously analyzed subjectively. The tool is not intended to replace the subjective
analysis, but provide additional support for a rating and/or highlight the institutions that require
additional research.”

“PMA’s bank evaluation model guided the firm’s public funds clients through the Savings and
Loan Crisis over 20 years ago, and has again proven itself effective over the most recent
economic downturn,” said Mike English, President & CEO of PMA Financial Network, Inc. “We’re
confident the addition of this quantitative rating tool increases PMA’s ability to help its clients
avoid repayment, reinvestment and reputation risk that is often associated with a bank failure.”

About PMA Financial Network, Inc.

PMA is a national financial services provider that seeks to provide long-term financial success for
its clients. For a quarter-century, government entities have turned to PMA Financial Network, Inc.
as a trusted partner and integral component of their long-term financial success. With billions of
dollars invested annually, PMA provides over 1,400 clients with a diverse lineup of customized
financial solutions through a team of experienced professionals and some of the most innovative
technology available. Additional information is available at www.pmanetwork.com.

Securities, public finance services and institutional brokerage services are offered through PMA
Securities, Inc. PMA Securities, Inc. is a broker-dealer and municipal advisor registered with the



SEC and MSRB, and is a member of FINRA and SIPC. Prudent Man Advisors, Inc., an SEC
registered investment adviser, provides investment advisory services to local government
investment pools. All other products and services are provided by PMA Financial Network, Inc.
PMA Financial Network, Inc., PMA Securities, Inc. and Prudent Man Advisors (collectively “PMA”)
are under common ownership.

Securities and public finance services offered through PMA Securities, Inc. are available in CA,
CO, FL, GA, IL, IN, IA, KS, MI, MN, MO, NE, OH, OK, PA, SD, TX and WI. This document is not
an offer of services available in any state other than those listed above, has been prepared for
informational and educational purposes and does not constitute a solicitation to purchase or sell
securities, which may be done only after client suitability is reviewed and determined. All
investments mentioned herein may have varying levels of risk, and may not be suitable for every
investor. PMA and its employees do not offer tax or legal advice. Individuals and organizations
should consult with their personal tax and/or legal advisors before making any tax or legal related
investment decisions.
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